AALII 1

AITIOTPA®IKO AEATIO EEAMHNIAIOY MAOGHMATOX

ZvumAnpaoverat pe evdovvn tov kabe Sibaokovrog

xwptota yia kabeva amo ta e&aunviaia gpo-1 kat HETA-TTUXIAKA uabnuata

I. BAXIKA XTOIXEIA MAGHMATOX

Iavemotruo TEI AYTIKHY EAAAAAY
S0 AIOIKHZHY KAI OIKONOMIAX
Turpa AIOIKHSH ENIXEIPHEEQN
Touéag MIY

‘Ovopa Si16aockovtog /

. MANATIQTHZ FTATOMATHZ / ENIKOYPOZ KA@HITHTHZ
BaBuida:

Emotmuovikn Edikevon MAPKETINIK

KwS. Ap18pog Mabrjpatog

IIpomtuylako / METATTUXIOKO TitAog Mabruatog

102 EIZATQI'H ¥TO MAPKETINT'K
E&omiopog vroompigng | Ta padnuata mapovolddovtal vtd HopEr SAPAVEIDV, OTOTE
padnuatog: Ko etvan amapaitntn 1 xprion Laptop & Data video projector.

ATo1TovUEVO AOYIOUIKO:

L1 IIepwypaen / Iepreyopevo padnuarog

To pdbnua avaivel m diadikacia AmOTEAECUATIKOTEPNS EPAPUOYTIS TNG OTPATNYIKNG Tov marketing omig
véeg ouvOnkeg mov StapopPOVOVTAL 0TV ayopd. AVaAdEL T KATACTAOT JIOV EMKPATEL OTNV Ayopd KAl
7tpoad10pidel TOVG TTAPAYOVTES IOV EMSPOVV 0N S1AUOPPWOT) NG, avaivovtag puebodoug kal Texvikeg
IOV XPNOILOITOI0VVTAL AT TO marketing 0mtwg 1 AvAAVOT TOV ETTXELPTLATIKOV TEPPANAOVTOC, 1) EPELVA
ayopag, o kKaBoplouog NG CLUIIEPIPOPAS TOV KATAVAAMTI), 1] TUNUATOOINOT] NS AYOPag Kal 1) A0y
OV KataAMniov tunuatog kAst. E€etddovian Bepata viomoinong tng otpatnykng marketing péow tov
npoodiloplopoV Tov peiypatog marketing oe Bépata mov a@opolv Tn GTPATNYIKI] TOL TTPOIOVTOC, TN
OTPATNYIKN TIHOAOYNONG, TN OTPATNYIKN TPO®ONONG TOU TPOIOVTOC KAl TN OTPATNYIKN TPOPOANG
KAvovTag ava@opad avaivovtag ovyypoveg uebodovg. ISwaitepn eugpaon Ba Sobei otn Srapdppwon kat
v vAoroinon tov nipoypdaupatog marketing, otnv aloAdynomn Kat 0Ttov EAEYX0 TV ATTOTEAETUATWV TOV.

Kipiog Exmtatdevtikog toyxog

3TOX0¢ TOVL HadTUATOG Elval 1] KATAVOTOT] T®WV EVVOLWYV, TOL TeplEXopevoL tov marketing,, n katavonon,
AVAALOT] KAl TTPOCSI0PIOUOC TV TAPAYOVI®MY OV emSpodv OV ayopd, O JPOYPAUUATIOUOVS KAl T
vAosoinon  asmoteleopatikov  otpatnyikev marketing, n  Snuovpyia kar n  afloAdynon evog
mpoypappatog marketing.
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Main Educational Objective

The aim of the course is the understanding of the concepts, the content of marketing, the understanding
of analysis and identification of factors affecting the market, the planning and the implementation of
effective marketing strategies, the creation and evaluation of a marketing program.

I.2 MaOnowkoi otdoyot

e  H mapoyrn ouykekpluévamv BewpnTiKOV YVOOE®Y

e H avdivon n KAtdoTaong oL EMKPATEL 0TIV AYOPA KA1 0 JTIPOTOI0PIOUOE TOV TTAPAYOVIWY TTOV
emSpovv 01N SlapdOPP®OT) NG KAl 1) XPT0T) TOV AVTIOTOIX®WV HeBASmV KAl TEXVIKGOV.

e H vlomoinomn amoteAeouaTikK®V oTpatnyik®v marketing.

e H Siapdppwon kat afloAdynorn evog amoTteAeoUATIKOD TIpoypapatog marketing.
Learning objectives
« Providing specific theoretical knowledge

« Analyzing the market situation and the identification of factors affecting the
configuration and the use of the respective methods and techniques.

« The implementation of effective marketing strategies.

The formulation and evaluation of an effective marketing program.

MaOnowaxa aroteAéopata

Me v oAokAnpwon tov padnuatog ot portntég Ha eivar oe Béom va:

e KOTOVOT|GOVV TN GNUOGIN Kot TOV pOAO TOV marketing TNV avATTLEN TNG EMUYEIPNONG.

e &vTOTiCOVV KO VAL AELOAOYGOVV TOVG TOPEYOVTES TOV TEPPAAAOVTOC OV EMOPOVV
otV ayopd kot 6to kaBopiopd TG GTPATNYIKNG TNG EMLYEIPNONG.

e YPNOLLOTOLOVV TNV EPEVVA AYOPAS GYETIKA e TNV eMiAvoT TpoPANUAT®OV marketing.

e EMAEYOLV TO KOTAAANAO TR (ayopd - 6TOY0) 6T0 omoio Ba emkevipmBoHv.

e kaBopicovv ToVg TaPdyovTES TOV EMOPOVV GTI GLUTEPIPOPA TOV KATOVAAMTY KO GT1)
Myn oyopaoTIKNG 0mdQOoTC.

e KOTOVONGOLV KOl TPOGOOPIGOVV EMTUYNUEVEG CTPATNYIKES OLOYEIPLONG GTPATIYIKNG

TPOIOVTOC.

e KOTOVONGOLV TIG OPYES TNG TYHOAOYNONS KOl VO TPOGIOPIGOVV L0, OTOTEAEGILOTIKN
GTPOUTNYIKY.

e KOTOVONGOLV Kol KaBOPIGOLV [0l ATOTEAECUATIKY] GTPOTNYIKT] TOV GLUGTILLOTOG
dlavounge.

e £MALYOUV L0 OOTEAEGLOTIKY GTPOTNYIKY EMKOWVMVIOG Ko TPOPOATG.
e Koataptilovv Kot Vo VAOTO00V £Va AmOTEAEGLATIKO TPOYpappe marketing, a&loloymvrag
TA ATTOTEAECUATA TOV.
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Learning outcomes
At the end of the course students will be able to:
+ Understand the importance and the role of marketing in the development of the company.

« Identify and assess ambient factors affecting the market and determining the strategy of the
company.

* Use the search market on the problem solving marketing.

* Choose the appropriate segment (market - view) in which it will focus.

* Determine the factors influencing the behavior of the consumer and purchasing decision.
* Understand and identify successful strategies management strategy product.

+ Understand the principles of pricing and to identify an effective strategy.

* Understand and determine an effective strategy of distribution system.

* Choose an effective communication strategy and view.

« Establish and implement an effective marketing program, assessing the results.

Avaivtikog wivaxkag 15 effdouadiaiov pabnuatwv

=

Eloaywyn omnv évvola kat tn @rioco@ia tov papketvyk. Metypa Mapketivyk.

Avaivon Maxkporepiarovtog kar Mikpomept faAovTog g emiyeipnong.

Svotua ITAnpopopidv Mdapketivyk. ITAnpo@opilako Zvotnua MApKeETIVYK.

'Epevva Mapxketivyk. Epevva Ayopdg

Tunuatosmoinon tm; Ayopdg. Emmoyn tng Ayopag — Etdyov.

AyopaoTikr) Zupmtepipopd Tov Katavalmn. Atadikaocia Ayng AyopaoTikng Atogaong.
ITpoiov. Eumopiko Enua. Apioto ITpoiov.

KUkAog Zwr\g ITpoiovtog. Ztpatnykég tov [poiovtog. Avamtun vEou mpoiovtog.

© PN oU kW P

ITapayovteg mov ennpeddovV T GTPATNYIKT TILOAOYNONG. ZTPATNYIKEG TIHOAOYN0NG. Exntwoelg.

[
]

. ®opeig Eumopiag. tpatnyikeg Aiktowv Atavoung kat stapoyn Kivitpwv.

[y
[

. Movtélo Emikowvaviag. Awagron. Ipoypappatiopog Alagnuiotikng Exotpateiag.

[y
N

. Anuooieg Zyeoeig. Ipoowrikn IoAnon. Ipoypappatiopog Stadikaciag mowAnong.

. Apeoo Mdapketivyk. Hiektpovikd Mapkenivyk.

[
w

. Anuovpyia Zyxediov MapkeTivyk.

[a—y
N

. AGloroynon kat 'Edeyyog Twv amoteAeoudtov MApKeTIVYK.

-
[9)]
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Analytical table 15 weekly courses

1. Introduction to the concept and the philosophy of marketing. Marketing mix.
2. Analysis of Macro — environment and Micro —environment of the enterprise.
3. System Marketing Information. Information marketing system.

4. Marketing research. Market Research

5. The segmentation of market. Selection of Market - objective.

6. Purchasing behavior of consumers. Download purchasing decision.

7. Product. Trademark. Excellent product.

8. Life Cycle of product. Strategies for the product. New product development.
9. Factors that affect the pricing strategy. Pricing strategies. Discounts.

10. Marketing bodies. Strategic distribution networks and incentives.

11. Model Communication. Advertising. Planning an advertising campaign.

12. Public relations. Personal sale. Planning the sale.

13. Direct Marketing. Electronic Marketing,.

14. Create Marketing Plan.

15. Evaluation and control of marketing results.

I6ptuata rov vAOToLlovy OYeTIKO SI6AKTIKO AVTIKEIUEVO

A. I8popata TprroBaOuiag Extaibsvong ota omoia Si8acketat 1o 1610 1) mapoporo padnua

e MPOMTUXIAKO emimedo 10 pabnua oty verotauevn dour tov Siddoketar oe OAeg TIg OX0AEG DeTikav
EMOTNUOV KAl O€ LETATTUXIAKA TTpoypappata g tprrofaduiag ekmaidevong otnv EAAGSa.

EvSeiktikad avagpepovtat:

Owovopiko ITavemotnuo AOnvov:
http://www.mbc.aueb.gr/images/ME OdigosSpoudon 2014-15.pdf
IMavemoto IMelpaimg:
http://www.ode.unipi.gr/index.php/el/thirdsemester

B. I§pvpata g Evponaikng 'Evewong ota ontoia Si8aoketat to 1610 1) stapoporo padnua

H Marketing astoteAel S18aokopevo pddnua moA®V TPOTTUXIAKGOV KAl LETATTUXIOKGOV TTPOYPAUUATOV
Eevov mavemotwy pe Stagopa avrkeipeva. Evieiknkd avagpgpovtat :

e Ilpomtuylaxa:
1. Kingston university of London :

(http://www.kingston.ac.uk/courses/find-a-course/postgraduate/advanced-
search/?subjectid=44&part time=2)

2. Leeds University :

(http://business.leeds.ac.uk/undergraduate/ba-management-with-marketing/)

3. Manchester University:

(http://www.manchester.ac.uk/study/undergraduate/courses/2016/03528/manageme

nt-marketing-3-years-bsc/)

4. Liverpool University:
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(https://www.liv.ac.uk/study/undergraduate/courses/marketing-ba-hons/overview/)

e  Metamtuylaxa :
1. Kingston university of London :
(http://www.kingston.ac.uk/postgraduate-course/marketing-and-strategy-msc/)
2. Leeds University:

(http://business.leeds.ac.uk/masters/masters-programmes/msc-management/)

3. Manchester University :
(http://www.manchester.ac.uk/study/masters/courses/list/02247/marketing-msc/)

4. Liverpool University:

(http://www.liv.ac.uk/study/postgraduate/taught/marketing-msc/overview/)

1.3 EiSog MaOnuartog

E€aunvo . Yofabpov (YII),

, Ynoypewtiko (Y), , . , .
Aldaokaiiag Yrovoewrtiche Emtiovt Emomuovikng Ileployng Mabnua Koppov (KO),
10 — 120 XxP (Y]g)g Yhs (EIT), Exdikevong (EIA),

Ehed0e E:ru;\o ' (EE) T'evikov I'vooewv (I'T), KatevBuvong (KA)
pnsS 1S Avantuéng Ae€lottov (AA)
1° Y YII KO

I.4 AwWaokaiia

Hpoﬁ}\snbusv.?g 'Q'peg ABaokakiag YvvoAo Xpnon Epyaoia 1 IIp6oSog
ava egaunvo efdopadiainv | Awdaktikeg| IToAAasAng (Naa / 'Ox1)
: : Muxpéc| | WPV Movadeg | Biphoypagiag| Ymoyxpewtikn /
Alakéterg| Epyaotipla opddec AN | §18aokariag (Na/'Ox) [poaipeTik
60 - - - 4 5 NAI ITpoaipeTikn
1.5 Evnuépwon — AfioAoynon
To padnua meprtrappaveton otov | Yrtapyet iotooeida padrnpatog; 'Exe1 yivel oto tpéxov eEaunvo
Odnyo Zmovdmv; (Nai/Ox1) (Nai/'Ox1) a&lohoynon tov padnuatog amod
YeAda avagpopag padrjuatog AtevBuvvon URL Toug portnteg; (Nai/'Oy)
NAI Y76 kataokeun NAI

II. OPrANQXH TOY MAGHMATOX

II.1  Adaxtéa 'YAn

II.1.1  IIote mpaypatomo|Onke n TeAevTaia aAvarpooapuoyT) / EmKalposmoino g HANG Tov
pabnpatog;

TO AKAAHMAIKO ETOX 2014-15

II.1.2  Yrdpyet emkdAvywn DANg pe GAa pabnuata kol tmg 10 avTUETOideTe;

| Aev vdpyel emkdhuyn.

II.2 Adaktuka BonOnpata
II.2.1  BonOnuata smov S1avepovial GToug POITNTES YA TO CUYKEKPIUEVO udbnua.

1.  William D. Perreault, Joseph P. Cannon, E. Jerome McCarthy, 2012. Baowég Apyég Marketing.
Ex800e1¢ BROKEN HILL PUBLISHERS LTD
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2. John Fahy, David Jobber, 2014. Apyxég Marketing. Ex60ce1g KPITIKH

3. Kaddlng Nikog, 2006. Amoteleopatikd Marketing yia Kepdogopeg IMwAnoeig. ExSooelg
XTAMOYAHX

II.2.1 Tiveta emkaipostoinon v fondnudtev kat pe mowa Siadikaoia;

Nay, ovveyng BipAoypa@ikn avackommor).

II.2.2 IIoio mocootd g S1baokopevng LANG kKaAvTeTAl Amtd ta Bonbhuata;
100%

II.2.3 ITapeyete mpoabetn BifAloypapia mepav Twv S1AVEUOUEVKOV GLYYPAUUATOV;

Nay, evéeiktika avagpepetat
e T'kdBain EAgvn, Zxvetog Kuplakog, 2014. Aoiknon MapkeTivyk.

e [Iletpwg T., Tlwptlakng K., T¢wptlakn A., 2002. Mdapketivyk Mavatfuevt 11 EAAnvikn
ITpoogyyion. Ek6ooeig ROSILI

II.2.4 Tl YVWOTONOIEITE OTOVG POITNTES TNV VAN TOU HaABNUATOg, TOUG HaBnolakovg 6TOX0UG KAl TOV
TPOIo a&10AOYNONG TOVG;

Kata mv évapén twv Sidaockahiov tov pabrjuatog kabBmg kat oto eclass tov pabnuatog kat
TPOPOPIKA KATA TNV S1dpkeld Twv pabnuatwv.

II.3 Emxowevia & KaBodnynon ®ovmteyv / Tvvepyaoieg
I1.3.1 'Exete avakowwUEVES OPEG YPAPEIOL YO OUVEPYATIA LLE TOUG (POLTNTEG;
NAI

I1.3.2 Tlog peBodevete v ekmaidevon Twv @ortav otnv epevvntikn Stadikacia (sr.x. avadnmon
xau prion fipAoypagiac);
Toug ekmaidevove va XPNOLOTOI0UV NAEKTPOVIKEG TINYESG TTANPO@OpNoNG - BtpAobnkeg, xpron g
B1BA100N kNG Tov TEI yia mepattépw Epevva.

I1.3.3 Opyavovete 0TO TAAIO10 TOU HAOT|HATOG EKTTASEVTIKEG EMIOKEWELS PorTnTQRV / SlaAe€erg
EMOTNUOVOV 1) AMeg SpaotnplotnTeg o€ CLUVEPYADIA LE TOTKOVG, TIEPLPEPELAKOVC T) €BVIKOLG
KOIVWVIKOUE, TTOATIOTIKOVG KA1 TTOPAYWYIKOVG (POPEIG;

NAI

II.4 ZVUUETOYT] TOV EOITNTG®V 0TO Ladnua

Katd v extiunon 6og, Tt T0600TO POITNTAOV KOTA LEGO Op0 TapakoAovdel To BempntiKd PEPOG Tov HobNIaToC;
0-20% 20-40% 40-60% | X| 60-80% 80-100% Agv

yopilw

II.5 A&oAoynon mg emdoong tmv otV 0To padnua
II.5.1 Tpodmot A&lohoynong;

Znueinote oTov mvake, mov akolovlel Tig uedodovs mov ypnoyomoieite yio. ™y all0AdYnon TS AmLOI0THS TWV POITHTOV GTO
OVYKEKPIUEVO UaOnua.

Efétaon ypastt 0To teAog Tov eEaunvou X

Etétaon mpo@opikr) 0to 1€Aog Tov eEaurvov

IIpoodog (evBrapeon e€etaon):

Kart’ oikov gpyaoia: X

IIpo@opikn TaApovCiaoT epyaciag: X

Epyaotr)p1o 1 Tpaktikeég aoKNoeg:

AN * :
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* TIeptypAPTe GLVOTTIKA TUXOV AAAOLG TPOITOVG afl0AOYNOTG.

ITapakoAovBodvtar OAO1 01 QOITNTEG KATA TNV EKTEAECT] TWV EPYACTNPIOKADV T
TPAKTIKWV aokroewv; (Nat 1) Oxr)

Aaufavouv o1 @ormTeg CLOTNUATIKA OYOMa (TTPOPOPIKA T) YPAsITd) 0TO pecov Tov | NAI
e€aunvov; (Nat 11 Ox1).

I.5.2 Ilog Sraopalilete ) Sagpavera oty afloAdynon g emdoong Twv QPortnNT®y;

Me tpooacm 0To YpasITod TOUGg

III. YIIOAOMEZX

II1.1 AvaOzoyun extadevtkn vrrodour tov padnuartog
III.1.1  AiBovoeg S18aokaiiag ov ¥PNOUOTOIOVVTAL Y10 TO CUYKEKPIUEVO nadnua:
Avagpepbeite omyv emdpkela, katalnAomrta, modmmTa TV atfovowv Kat TOU UVI0OTNPIKTIKOV
e&ommAlouov kat ™ StabeoudtnTa TOUG.

Xpnoworoteitar aiBovoa tov Tunuatog sov drabétel mpofoiikd kal mAnpel OAeg TG OUYXPOVEG
npoSiaypagpeg.

III.1.2 Epyaotnpia ov XprolUosTolovVTal Yid T0 OUYKEKPIUEVO nabnua:
Avagepbeite omv emapkeld, KATAAMNAOTNTA, OLOTNTA TV EPYACTNPIAKOV XWPWV, TOU
epyaomptlaxov efomAouov kai ¢ S1abeoomTag Tovg.

I11.1.3 Eivai Stabeoua ta epyaotrpia Tov pabrjiatog yia ¥pron eKTOg POy PAUUATIOUEVOV WPQV;

III.1.4 Zmovdaotnpia:
Avagepbeite omv emapkela, KATAAMNAOTTA, TOOTNTA TWV XWPWV, TOV E€EOTAIOUOV KAl TIG
StabeoiuotTag Toug.

Ynapyovv omovdaotipia oto xwpo g BipAodrikng tov TEI, emapkr kol KatdAAnAa ota omoia
MEPAV TV TPATEQOV Y1 peAetn vmdpyovv kat HAektpovikol YmoAoyiotég pe ovveyr) Staotvdeon
oto Sadiktvo. H Biphodnkn tov TEI Avtikng EAMGSag eivanl stpoofaciun otovg 0movdaotég oto

HEYAADTEPO HEPOG TNG NUEPAG.

I11.1.5 Xpnowormnoteite Exnmai§evtikd Aoyiopikd kat 11o10; (Tepypayte GUVOTTIKA)

II1.1.6 Ymapyel tkavomonTikr) vioopiEn tov padbrjuatog amod ) PipAodnkn (BipAoypagia ko aAiot
puabnoakoli mopo);
NAI

III.1.7 Tlog kpivete ouvolhika ) Srtabéoun ekmtaibevtikn vrodopury;
Av n anmavmon eivat apvnTikn, OXOAMAOTE GUVOTTIKA TUXOV EAMENPELS KAl KATAYPAWTE TIG AvAYKALES
PeAtidoelg oOUPmva Le TS TAPATAV® KATNYOPIES.
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IkavostonTikn

IIL.2 Afomoinon Teyvoroywwv IIAnpo@opwkng kat Ekowwvieov (TIIE)

III.2.1 XpnowomowoUvtal Texvoroyieg ITAnpopopikng kat Emxowvwvieov ot Sidackaiia tov
uabnuatog KAt Mg;

Nai, xpnowomolovvtar Teyvoroyieg IIAnpogopikng xkat Emkowvoviov katd v opad TNng
SibaokaAiag pe v mpoPoln Siapaveiwv. Emiong oe opiopéveg aibovoeg vmdpxovv NAEKTPOVIKOL
Sadpaotikoi mivakeg kal oe OAOUG OYESOV TOUG XWPOUG LITAPYEL EVOUPUATH oUVEEDT e TO AlKTVO
Yyniov Tayvtntwv tov TEL

II.2.2 Xpnowosmolovvtal pabnotakd fondrjuata Baciopéva oe TIE; (Avagepate mapadeiyuata).

OXI

I1I.2.3 Xpnowomowovvtal TIIE otnv epyaotnplakn eknaidevon; [og;

OXI

I1I.2.4 Xpnowomnoteite TIIE oty afloAdynon tov @ormtwv; [og;

OXI

III.2.5 Xpnowomnoteite TIIE otV emkowvwvia oag pe toug portnteg; Iag;

Nai, katapynv pe xpnon g miatpopuag eclass, peow TNg 0MOIAG AVAKOWVOVOVTIAL OTOUG
0ToVSAO0TEG CNTAUATA IOV APOPOVV OTNV eKITAISEVOT) TOVg Kal UEC® NAEKTPOVIKOU TayuSpopeiov
OV KOIVOITOLEITAL OTOVUE POITNTES, WOTE VA UTTOPOVV VA ETKOIVOVIIOOUV padi pag yia ekmadeutika
Bcpata.
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IV. ZXETATIXETIKA ETOIXEIA ®OITHTQN
IV.1 Xag KOWOIIOIEITAL KATAAOYOG TV (POITITOV JTOV EIVAL EYYEYPALUUEVOL GTO Hadnua ka
TOTE;
| Mg ohoxhnpwBei n Siadikacia eyypagng ka1 SnAmoewy padnudtwy. |

IV.2 ITow gival n katavour) Badpoiroyiag kat o péoog faduog twv gortnteav tov padnuaroc;
EeKivnote Qo 1o TPpEYOV €Tog. 2NV meplntwon mov dibaokate o uadnua xar ta gponyovusva £tn
KQTAypawTe KAl TA OUYKPLTIKA OTOLYEIQ TWV JIPOTYOUUEV@V ETWOV

Katavoun Babuav (% @ortntav) Meéoog 6pog
Ba6Ouoloyiag
"Etoc 0-3,9 4—4,9 5—5,9 6.0-6.9 7.0-8.4 | 8.5-10.0 (00voro oI TeV)

2013-2014
2012-2013
2011-2012
2010-2011
2009-2010

V. HAIIOWH TQN ®OITHTON I'TA TO MAGHMA

V.1 Yrapyet Suudwaocia afioloynong tov padnuarog kat mg Si8ackaiiag amd tovg pornteg;
Mog e@apuodetar; Emovvaypte Selyla tov OYeTKOU EPOTIUATOAOYIOV.

Nat. E@appodetar ota sAaiowa g yevikng aforoynong tov Tunuatog. To epwtnuatordylo
Bploketal oty £kBeon eowTepikng a&loAoynong.

V.2 IIwog aflomoiovvial T WIOTEALTUATA AVTOV TOV AEI0A0YT|CEMV;

Ta amoteAéopata autov TV aSloAOYNOE®Y avaAbovTal pHE OKOMo T efaywyr XpNollwv
OLLITEPACUAT®Y KAl TTPOTACEWY 1oV Ba 0dnynoovv otn BeAtimwon g Aertovpyiag tov Tunuatog.

Awaopaiion Iowomntag oy Avotatn Exnaibevon — EpotnuatoAoyto Portntawv



